Bennett Marks, MBA



(808) 230-3844 ( Bennett@BDSGlobal.info 









www.linkedin.com/in/bennettmarksmba 
Proven Leadership Skills, Focused on High Level / Technical Sales Applications, Experienced Negotiator and Business Coach, Seasoned Consultant, Enterprise, Mid-Market, and Start-Up Experience…assisting Business Owners & C-suite Managers to Strategize, Develop, and Launch Business Initiatives, Fund and Manage Projects, and Achieve Higher Thresholds of Business Success! Expert in Sales and Marketing, Organizational Fundamentals, Brand Management, and Capital Acquisition. Coached and Lead Award Winning Teams and Created Financial Success for Hundreds of Organizations over the years. 

CORE SKILLS

( Capital Acquisition


( Sales & Territory Acquisition

( Management Oversight

( Leadership Coaching &Training
( Negotiation



( Market Research
( Project Management


( Valuation & Financial Analysis

( Branding & Differentiation
BUSINESS DEVELOPMENT EXPERIENCE

Vice President – Capital Acquisition & Strategic Business Development


2005 – Present
BDS Global; Seattle, Honolulu, Singapore, NYC, San Francisco, Orange County
( Successfully Managed Strategic Business Planning & Development (Mid-Market B2B, C-Suite Sales) 

( Structured Capital Acquisition Strategies, Pitch-Decks, Executive Summaries, & Market Analysis

( Lead Leadership Training & Development Programs, Sales Training, & Executive Management Training

( Coordinated Organizational Development and System Implementation

( Wrote Business Plans, Executive Summaries, Organizational Manuals, PR & Marketing Materials
( Author: Launching Your Dreams, A Practical Guide to Starting A Business & Getting Funded

( Developed & Facilitated: Jump Start Business Development Program; Rainmaker Business Analysis Tool
Private Equity Finance Manager (National Accounts)





2017 – 2018
CG Commercial Finance, div of Atalaya Capital, a Neuberger Berman Co., Irvine, CA
Private Equity Finance Manager (West Coast)






2015 – 2017
First National Capital Corporation, Foothill Ranch, CA
( Responsible for $330 million in new pipeline business annually!
( Cultivated and Developed Strategic Accounts (Mid-Market B2B Financial Sales: Leases, Loans, Lines of Credit)

( Reviewed Financial Statements, Determined Credit Profiles, Submitted Reports, Applications, and Supporting Documents
( Managed Process Implementation – NDA’s, LOI’s, Customer Correspondence, Deposits, Fee Agreements, Credit Reports
( Relationship Management - Used SF.com to develop base of over 2500 accounts (C-Suite/Top Down Approach)
( Vertical Markets: Private Equity, Aerospace, Plastics, Composites, Metal Fab, Food, Medical, Construction, & Retail 

( Successfully Landed and Closed Deals Above Quota!
National Account Sales Executive – Commercial Leasing




2014 – 2015
LEAF Commercial Capital, Philadelphia, PA, Orange County, CA
( Cultivated and Developed National Accounts (Small & Medium Businesses, Financial Sales)
( Prepared and Submitted Financial Documentation with Adherence to Complex Program Guidelines & Customer Criteria

( Relationship Management - Used SF.com to develop base of over 3000 accounts (C-Suite/Top Down Approach)

( Achieved 200% of Quota Attainment in Q2-14 

Business Consultant / Executive Analyst (Consulting Assignment)



2004 – 2005
Pinnacle Financial Strategies, Houston, Texas (Seattle Office)
( Leadership Role in Strategic Business Development & Sales - Western United States 

( Vertical Market Application: Financial Platforms for Banks and Credit Unions


( Successfully deployed financial platforms for over 50 banks and credit unions throughout Western US
University Adjunct Professor (3 Assignments)





2002, 2009, 2011

( Argosy University Adjunct Professor, Alameda, CA (2011) Business Ethics & Law, Psychology 180


( University of Hawaii, Manoa Campus (2009) Guest Lecturer on: Topic of Public Relations
( Soka University, Aliso Viejo, CA (2002) Guest Lecturer: Taught Life By Design Leadership
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OTHER CORPORATE EXPERIENCE

Business Consultant / Executive Coach / Corporate Trainer 


Life by Design Leadership, Inc., Orange County, California

( Developed: The Corporate Advantage Training Program
( Developed: Life by Design Leadership( Coaching Technology
National Account Executive – Telecom Sales


 






MCI WorldCom & Level Three Communications, Irvine, California 
( MCI/WorldCom National Sales – Sales Excellence Recognition
( Avtel Charter Program Manager: 2500 VAR partners Member


Sales Manager
- I.T. Sales & Distribution




 




Tech Data Corporation, Clearwater, Florida
( Tech Data Circle of Excellence (Personal Quota $1 million/month, Attainment: Consistently over 150% of Goals)

( Program Manager: Tech Data Select Express Pilot Program & Jr. Associate Mentor Program
Marketing Analyst / Program Manager
- Banking Services
The Chase Manhattan Bank, NA (Chase Education Finance)
Tampa, Florida
( Program Manager: CEFC Proactive Marketing Fulfillment
( Chase Manhattan Bank President’s Club

EDUCATION

MBA – Masters of Business Administration

Walden University (4.0 GPA)
BA - Business Mgmt (Organizational Development)
National Louis University

 
Associates level studies - Business Finance

University of Wisconsin
 
CERTIFICATIONS

Neuro Linguistics Master Practitioner (APU)

National Speakers Association Designate (NSA)

Landmark Education IFL (LEC)



Certified Coach (CTI)

Certified Seminar Leader (ASLA)


Toastmaster 

Anthony Robbins Mastery Training


Dale Carnegie Leadership & Sales Training 

Total Quality Management Facilitator (TQM)

Primary Leadership & Development Course (USARMY)

Professional Training Institute (ISO 9000 Training)
PADI Divemaster

IBI Business Management Training Course

WTC Grad (Sierra Club)






PROFESSIONAL AFFILIATIONS

US Army/Fl National Guard:  (HCC 53d Inf Bde) MOS: 71L & 64C

Associations: AFP, ABH/AIH, ASLA, ACG, AIP, ASTD, CTC, CTI, CTM, IBI, PRSA, PCMA, ICF, Chamber of Commerce, American Cancer Society, United Way, SAM, SBA, SCIA, SCO, SCORE

